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EXAMINER'S ANSWER 



This is in response to the appeal brief filed 11/1 3/2006 appealing from the Office action 
mailed 04/25/2006. 

(1) Real Party in Interest 

A statement identifying by name the real party in interest is contained in the brief. 
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(2) Related Appeals and Interferences 

The examiner is not aware of any related appeals, interferences, or judicial 
proceedings which will directly affect or be directly affected by or have a bearing on the 
Board's decision in the pending appeal. . 

(3) Status of Claims 

The statement of the status of claims contained in the brief is correct. 

(4) Status of Amendments After Final 

The appellant's statement of the status of amendments after final rejection 
contained in the brief is correct. 

(5) Summary of Claimed Subject Matter 

The summary of claimed subject matter contained in the brief is correct. 

(6) Grounds of Rejection to be Reviewed on Appeal 

The appellant's statement of the grounds of rejection to be reviewed on appeal is 
correct. 

(7) Claims Appendix 

The copy of the appealed claims contained in the Appendix to the brief is correct. 

(8) Evidence Relied Upon 

US 2002/00291 88 A1 Schmid 12/1999 Provisional 

6,285.986 Andrews 09/2001 

(9) Grounds of Rejection 

The following ground(s) of rejection are applicable to the appealed claims: 
Claims 1-44 are pending. 
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Claim Rejections - 35 USC § 102 

The following is a quotation of the appropriate paragraphs of 35 
U.S.C, 102 that form the basis for the rejections under this section made in this Office 
action: 

A person shall be entitled to a patent unless - 

(e) the invention was described in (1) an application for patent, published under section 122(b), by 
another filed in the United States before the invention by the applicant for patent or (2) a patent 
granted on an application for patent by another filed in the United States before the invention by the 
applicant for patent, except that an international application filed under the treaty defined in section 
351 (a) shall have the effects for purposes of this subsection of an application filed in the United States 
only if the international application designated the United States and was published under Article 21(2) 
of such treaty in the English language. 

Claims 1 , 3-7, 9-31 , 32-35 and 37-44 are rejected under 35 U.S.C. 102 (e) as being 
anticipated by Schmid US 2002/0029188 A1 with a non-provisional of provisional 
application No. 60/172,736. filed on 12/20/1999. 

As per claims 1, 3-7, 9-31, 32-35 and 37-44 1. 3-7, 9-31. 32-35 and 37-44-44 
Schmid discloses a computerized system for negotiating loans on behalf of a borrower 
collects data on a desired loan transaction in electronic form. The system electronically 
notifies a plurality of lenders of the requested loan transaction and invites each lender to 
electronically submit a corresponding quote. Each lender is also provided with options 
to improve their corresponding quote (which is readable as Applicant's claimed 
invention wherein it is stated that a method for negotiating improved terms for a product 
or service), comprising: 

Detecting an issuance of a commitment to purchase with associated terms for 
said product or service being purchased by a purchaser using an Internet web site, in 
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response to said detecting, making an offer to said purchaser to accept or reject a 
contract for negotiating said improved terms witllin a specified time, if said purchaser 
accepts said offer, conducting a search for said improved terms (specifically wherein 
said each lender is also provided with options to improve their corresponding quote, 
abstract) within said specified time, receiving said improved terms within said specified 
time, and executing said contract (see., abstract, page 1, [0008], [0014], page 2, [0017], 
pages, [0024]-[0031]. 

Furthermore this process is also readable as LENDINGTREE.com. 

Claim Rejections - 35 USC § 103 

The following is a quotation of 35 U.S.C, 103(a) which forms the basis for 
all obviousness rejections set forth in this Office action: 

(a) A patent may not be obtained though the invention Is not identically disclosed or described as set 
forth in section 102 of this title, if the differences between the subject matter sought to be patented and 
the prior art are such that the subject matter as a whole would have been obvious at the time the 
invention was made to a person having ordinary skill in the art to which said subject matter pertains. 
Patentability shall not be negatived by the manner in which the invention was made. 

Claims 2, 8, 31 and 36 are rejected under 35 U.S.C 103 (a) as being 
unpatentable over Schmid in view of Andrews (U.S. Pat. No, 6,285,986). 

As per claims 2, 8, 31 and 36 Schmid discloses the claimed method as stated in 
claim 1 above. Schmid fails to explicitly disclose the step of detecting comprises 
detecting said purchaser entering a credit card number or a pre-paid account number or 
a gift certificate number. However, Andrews discloses a method of payment and 
shipping information (see., col 2, lines 37-48). 
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Therefore it would have been obvious to one of ordinary skill in the art at the time 
the invention was made to modify the teaching of Schmid by including the limitation 
detailed above as taught by Andrews since the form of payment information can also 
include payment by credit card or gift certificate or account number. 
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improve his/her position for better 
price or quote (see., [0004] and 
[0008]. 







(10) Response to Argument 

In response to Applicant's representative's arguments, Applicant's representative 
argues that: 

a. The December 20, 1999 filing date can only be used as Schmid's 35 U.S.C. 102 
(e) prior art date for the subject matter that is.common to both the Schmid patent and 
the provisional application. However, the Examiner respectfully disagrees with this 
assertion since the Schmid patent provisional application 60/172,736 discloses the 
claimed limitations in pages 1-15. Therefore, Applicant's representative argument is 
moot. 

b. Regarding claims 1, 3, 7, 10, 15, 16, 20, 23. 29 and 38-40, Applicant's 
representative argues that Schmid fails to disclose detecting an issuance of a 
commitment to purchase with associated terms for a product. As indicated above, the 
Schmid provisional application 60/172,736 discloses this limitation in pages 1-15, 
specifically page 3 wherein said when the lending source issues a commitment letter to 
fund the loan. 

Please note that original purchase as recited in claim 29 is interpreted as a regular 
purchase. 
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c. Schmid fails to disclose conducting a search for the innproved terms within the 
specified time. The Examiner respectfully disagrees with this assertion because Schmid 
discloses this limitation in page 2, specifically wherein said compan/s manpower, i.e 
borrower may call on three, four, five or more lending sources. 

d. In regard to claim 16, Applicant's representative argues that the Schmid 
provisional application fails to disclose detecting the purchaser viewing a particular web 
page. As noted above, Schmid discloses this limitation in page 1 and pages 5-8, 
specifically wherein said if more than one deal were pending with prospective borrower 
or client, specifics about each deal would be viewable. Please note that this process is 
performed via commercialFunding.com web site, and therefore commercialFundind is 
capable of detecting or tracking the purchaser viewing a particular web page, and also 
page 7 for specific deal tracking. 

e. In regard to claims 5 and 17, Applicant's representative argues that Schmid fails 
to disclose detecting said purchaser clicking an icon to confirm order. The Examiner 
respectfully disagrees since Schmid discloses this limitation in pages 3 and 7. 

In regard to claim 6 and 19, Schmid fails to disclose making an offer to the purchaser 
includes displaying the contract of a computer system. This limitation is disclosed by 
Schmid in pages 1 , specifically wherein said the invention is viewable on computer 
monitors in the form of a web site, and also page 7 for viewing deal contract. 

f. In regard to claims 9, 12, 22 and 25 Schmid fails to disclose improved terms 
comprise a better price. However, this limitation is disclosed by Schmid in page 3, 
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specifically wherein said borrower may negotiate one lending against another to 
improve his/her position for better price or quote. 

g. Please note that "if be is analogous to may be, and therefore optional elements 
do not narrow the claim because they can always be omitted. " In re Johnson, 435 F.3d 
1381, 77 USPQ2d 1788, 1790 (Fed. Cir. 2006)(where the federal Circuit affirmed the 
Board's claim construction of "further including that said wall may be smooth, 
corrugated, or profiled with increased dimensional proportions as pipe size is increased" 
since "this additional content did not narrow the scope of the claim because these 
limitations are stated in the permission form "if). 
(11) Related Proceeding(s) Appendix 

No decision rendered by a court or the Board is identified by the examiner in the 
Related Appeals and Interferences section of this examiner's answer. 

For the above reasons, it is believed that the rejections should be sustained. 
Reppectfu 1 1 v^ bmjtt^d , 




Primary examiner 



Conferees: 



Andrew Fischer 




SPE, Art Unit 3621 



Alexander Kalinowski 




SPE, Art Unit 3691 
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United States Patent Application Details 

THIS ISA CONFIDENTIAL DOCUMENT AND MAY BE VIEWED ONLY WITH 
PERMISSION OF SUMMIT CAPITAL GROUP, INC 

METHOD AND APPARATUS TO FACILITATE COMPETITIVE FINANCING 
ACnVITES AMONG MYRIAD LENDERS ON BEHALF OF ONE BORROWER. 

Inventor: Stephen J. Schmid 

Assignee: Coinnierc]aU«*unding.com, Inc., Malvern, Pennsylvania (incorp. in 
Delaware) 

This CONFIDENTIAL DOCUMENT is intended to outline the scope, methodology, 
and functionality of the invention to facilitate on-line, real-time finance activities on 
behalf of borrowers of capital. 

SCOPE: 

The invention facilitates creation of a new global marketspace for arranging loans by 
bringing borrowers of capital and lenders of capital together, on-line, in real-time. The 
invention encompasses proprietary software, computer hardware, telecommimications 
(specifically, the Internet) and encrypted data transfer. The invention is viewable on 
computer monitors in the form of a web site. The web site functions to bring borrowers 
seeking capital and lenders who provide capital together by utilizing proprietary software 
which has been designed to facilitate real-time interactivity via the Internet The 
invention has been modeled to foster a competitive environment among myriad lenders 
for the benefit of a borrower seeking capital. Utilization of the model benefits borrowers 
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because it creates competition ajpong lending sources for a single lending opportunity. 
The competitive forces that the model fosters will cause lending sources to reduce 
margins and improve terms, thus benefiting the borrower of capital. 

METHODOLOGY: 

In establishing a new mariket for the facilitation of global commercial lending via the 
Internet, one need comprehend how the current market works. When a business needs to 
borrow funds for its operations, or to purchase assets (or to lease them) a company 
executive calls on its lending sources and describes what the loan is needed for and how 
the loan proceeds will be repaid. The lending source may be a banker, investment banker, 
financial broker, pension fimd advisor, insurance company, amateur intermediary, or high 
net worth individual. The lending source may be a specialist in commercial/resort real 
estate, equipment leasing, or asset based lending. 

Depending upon the company's manpower, the borrower may call on three, four, five or 
more lending sources or financial intermediaries and discuss his/her borrovwng request 
with each of them. The borrower forwards a package of financial data to each lending 
source that has expressed an interest in the loan request. Often a borrower will contact 
locally based lending sources to repeat this process time and time again. Then, the 
borrower waits for a response. Depending upon a number of factors such as: the quality 
and completeness of thie financial data; style of presentation; business sector; reputation 
of the borrowing entity and its managers/owners; quality of the assets to be pledged as 
collateral; location of the business; revenue streams; AND the lending source's workload 
and availability of funds, one or more lending sources may respond with a rejection, more 
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questions about the loan request or a term sheet Some lending sources may not respond 
at all leaving the borrower to wonder about the status of his loan request. 

A borrower may negotiate one lending source*s terms against another to improve his 
position. In looking for advice during this process, a borrower may call upon his/her 
attorney, accountant or other financial advisor. The borrower should know that the 
lending sources or brokers representing the lending sources are not unbiased parties. 
Some borrowers niistakenly believe that loan brokers or real estate lending 
correspondent's represent their interests. Not so. These intermediaries work for the lender 
of capital not the borrower. 

Once the borrower has chosen a lending source, an appUcation is signed, and due 
diligence commences. Third party reports are ordered and the borrower waits for the 
results, which, if successful, culminate when the lending source issues a commitment 
letter to fund the loan. 

A borrower who works through this conventional process to select the lending source 
he/she wants to work with makes decisions about loan terms that may conclude with a 
loan funding. One can deduce that if the borrower accepts the terms of the loan, he/she 
must be satisfied or he/she would not have signed the loan documents and obligated 
himself or herself to its terms. This procedure has been the norm for the commercial 
lending process for years. 
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What if lending sources had to compete for business? What if borrowers were 
empowered with a tool that gave them global access to capital? What if the entire lending 
timetable were compressed? 

The invention has been licensed to ConimercialFunding,com, Inc. 
CommercialFunding.com answers these questions through an interactive, on-line real- 
time "marketspace" for global commercial lending. 

The present invention creates a "marketspace** among borrowers and lending sources that 
takes full advantage of the global reach that the Internet provides. One of the ways 
ConmiercialFimdingxom obtains its clients (the borrower) is by marketing to them 
through its website. Every business that has a link to the Internet is a potential customer. 
Conventional methods of advertising are also employed as described below. 

Likewise, every lending soxux^e with a connection to the Internet is a potential source of 
coital. The Company's web site brings these two groups together in an interactive on- 
line, real-time "marketspace" to facilitate arrangmg commercial loans, globally. 

FUNCTIONALITY: 

An extensive marketing campaign that takes full advantage of web based links, search 
engine directives, print media advertising, radio spots, direct mail announcements 
including marketing promotional items, and cultivation of existing relationships is 
plaimed. This campaign announces the arrival of ConmiercialFimding.com, the owner of 
the subject invention and host of the web site, to the "world." Global promotions are 
targeted at businesses seeking capital for their projects and lending sources that make 
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markets in the three areas of concentration that CommercialFunding.com will operate in. 
Those three markets are commercial funding opportunities in equipment lease i&nance, 
commercial real estate finance and select bank lending. 

Prior to the public announcement of CommercialFunding.com's arrival on the Intemet, 
the Company will have accumiilated an extensive database of capital sources including 
lending sources' requirements for various loan types, locational preferences, minimum 
and maximum loan amounts and terms. This database of lending sources is to be utilized 
by CommercialFunding.com to match up loan requests fi:om borrowers with the lending 
sources' preferences. CommercialFunding.com seeks to empower borrowers with more 
global capital sources than the current marketplace offers. 

Because a simunary of the borrower's loan request is made available to more lending 
sources via the Internet than the borrower could reach on his own, the 
ConmiercialFxmding.com interactive on-line, real time bidding model creates a stable of 
lending sources seeking to fund the same project When several lending sources looking 
at the same potential loan are combined with an interactive on-line, real time market that 
dynamically moves price and terms to more efficient levels, the borrower has an 
opportunity to more easily improve the terms of his loan. Contrast that with the world's 
current conventional market practices of funding loans in which terms are dictated b y 
lending sources instead of competed over by them. 

Once a prospective Borrower visits the ConmiercialFunding.com website and reads about 
the Company to gain an xmderstanding of its business purpose and methods he/she makes 
a decision to register as a member. Then, the prospective Borrower has the option of 
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inputting general data about himself or herself and the project, which is sent to 
CommercialFxinding.com via the Internet in an encrypted format. (Data transmissions 
originated in the United States utilize 128 bit encryption and non United States originated 
data transmissions utilize 40 bit encryption pursuant to Federal law.) Or, he/she calls to 
speak with a global capital specialist (GCS) about the Company and the project. If the 
prospective borrower telephones CommercialFimding.com, the GCS would open a new 
file, or do so after the telephone call, and fill it out. An account number is assigned to the 
prospective Borrower once the form is submitted. 

Since one of the Company's goals is to reach prospective borrowers and lenders globally ^ 
web site visitors have the ability to communicate with CommercialFunding.com in 
English initially, and Spanish, German, French, and Italian thereafter. Company 
management anticipates adding, Japanese and Portuguese subsequently. 

Once the prospective borrower completes the form and submits it, an automatic email 
response is generated acknowledging that a CommercialFunding.com GCS will be 
calling. If the GCS has completed the form an automatic email response will be sent to 
the prospective borrower. An electronic file on the prospective borrower is created from 
the initial form and all subsequent communication, including emails, faxes, phone calls, 
and correspondence is entered into that borrower*s file. This contract management format 
is designed to permit accessibility by the GCS responsible for that account and his/her 
workmates. Management may view it. A secure record of all who access the file, when 
they access the file and an audit trail of the changes made is incorporated so as to provide 
an audit tool that notes all proper and improper changes made to the files. Some data 
from the file, such as name, address, phone numbers, email, etc. are "exportable" for 



CONFIDENTIAL DRAFT 



CONFIDENTIAL DRAFT 



CONFIDENTIAL DRAFT 



other purposes such as specific deal tracking, letter writing campaigns, holiday greeting 
cards, event invitations, telephone call list, follow up and to do lists generation. 

The contact management file contains a chronological sunmiary noting all contact with 
flie client. Specific details for each deal are noted within a file for that deal. For example, 
flie GCS would open a contact management file for prospective Borrower X, which is 
established from the initial contact with him/her and read about how the ioitial contact 
occurred in the notes section. If the contact management . file or the project summary data 
are incomplete, the GCS would complete it during the current call. The GCS could then 
enter notes pertaining to the call and project being discxjssed and schedule follow up 
communication as necessary. Follow up contact would be posted to the GCS's calendar 
automatically. 

Once the relationship develops and a specific deal is being discussed, the details of that 
deal are maintained in a sub-file of the contact management file for that client. An 
account number is automatically assigned to the deal. The GCS goes to that sub-file and 
enters detailed information about the conversation with the client pertaining to that deal. 
The first liae of notes from that sub-file automatically posts to the notes siunmary section 
of the main file for that prospective Borrower. This way, when a GCS or manager looks 
at the main file for prospective Borrower or CUent X, glancing at the note section, would 
reveal a record of chronologically summarized correspondence. If more than one deal 
were pending with that prospective Borrower or chent, specifics about each deal would 
be viewable by "clicking^ the note summary. 
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The prospective Borrower and the GCS discuss the project. The prospective Borrower 
executes and returns the Exclusive Engagement Agreement and wire transfers US$3,500 
as a Processing Fee. This fee also becomes the breakup fee if the prospective Borrower 
terminates the Exclusive Engagement Agreement Once engaged, the prospective 
Borrower becomes a client During the period of the Exclusive Engagement Agreement, 
CommercialFunding.com reviews the cUent's data, which is provided by the client in 
traditional paper form. Once basic due diligence is performed, CommercialFunding.com 
professionals prepare an on-line Summary Project Data file consisting of two pages of 
narrative, two pages of condensed financial data, and pictures of the real property or 
equipment. This information is formatted as an HTML file and is placed on the 
company's server. It is linked to the client's main file. If more than one deal is involved 
for that client then they are all accessible from the client's main file. 

CommerciaIFunding.com then performs an internal screening of its lending source 
database to create a list of prospective global lending sources that have previoxisly 
indicated a willingness to see projects of the type at hand. The list automatically provides 
the lending source's name; contact name and phone numbers, contact email and fax 
number. Furthermore, by "cliddng" on any lending source's name, that lending source's 
entire file becomes viewable to the GCS. As in the case of the borrower's record, a main 
level for each lending source provides chronologically summarized notes for all 
correspondence with that particular lending source. "Clicking" on a summarized note for 
each deal permits viewing of the details for that deal. Additionally, if data is entered in 
the sub-file a suirmiary of that information is posted for viewing at the main level. 



8 



CONHDENTIAL DRAFT 



CONFIDElSmAL DRAFT 



CONFIDENTIAL DRAFT 



A significant difFerentiadng feature of CommercialFimding.com's business model is its 
ability to compress the lending process. One of the ways it accomplishes that is to 
provide all due diligence documentation on-line for immediate review by lending sources. 
A second component of the Company's business model that saves time is 
ConmiercialFunding-Com's practice of ordering the necessary reports - the building or 
equipment appraisal, the engineering report and the environmental report - firom third 
party agents shortly after the prospective Borrower is engaged as a client 

By ordering these reports at the beginning of the lending process, instead of after a 
lending source has been chosen, the overall time it takes to complete and fund a loan 
request is reduced. Increasing a client's timeliness of success is a imique advantage that 
CommercialFunding.com's business model offers both borrowers and lenders. 

Global lending sources who appear on the internally generated preliminary list are sent a 
personalized, simple email stating that since "yo^" (lending source) had expressed an 
interest in reviewing certain types of loans, "you" are invited to preview this offering 
describing a (type of loan) for $x, located in town, state, country. Please click here to 
preview the project summary. Lending sources that cUck here are taken directly to 
CommercialFimding.com's web site and directly to a specific project file. They are 
prompted to enter security codes to include name, the company's name, email address 
and project number. 

Once the lending sources have completed those steps, the Sununary Project Data file is 
displayed on the web site as an HTML file containing project narrative, condensed 
financial data, pictures and maps. 
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The lending sources can preview the information on screen, save it to their file, and/or 
print it out if they want to. Based upon the information in hand, the lending sources can 
submit a preliminary quote on line via the CommerciaIFimding.com web site by entering 
the loan terms they would offer on the Request For Quote (RFQ) form, shown in Figures 
lA, IB, IC and ID for either commercial/resort real estate, equipment leasing or select 
bank loans. Lending sources' responses are posted to the project file, and a summary is 
posted to the main correspondence section of each lending source's file. When viewing 
the project files, CommercialFunding.com personnel and management are able to call up 
responses fi-om lending sources that have quoted on a specific project. Additionally, when 
reviewing a lending source's file for voliraie or for responses to RFQ's, management can 
review all responses that each lending source has provided since being contacted initially. 

If the lending sources determine that they need more information than what is available to 
them via the encrypted on-line Project Simmiary Data file, they have the option of 
downloading the Complete Project Data file by clicking the appropriate "button" for 
commercial/resort real estate, equipment leasing or select banking lines of credit and 
loans. Financial Information, including, three years of trailing balance sheet and profit 
and loss data, as well as current rent roll summaries, projected cash flow and a current 
year operating budget are available for downloading. The complete Financial Information 
file is formatted on financial reporting software provided by a strategic partner, and not 
on software developed by the Company. Our strategic partner's software is contained 
within the Complete Project Data file associated with the specific project that lending 
sources are requesting to review. 
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When downloading the complete Financial Information file in the format of one of our 
strategic partners, if the lending sources do not have the software of our strategic partner, 
they receive a ''trial" version of the software. Once downloaded onto their computer, the 
"trial" version permits the lending sources to utilize the strategic partner's software to 
open, read, manipulate, print out and save the complete financial file on the project that 
they downloaded fi-om CommercialFunding.com. Our strategic partner is simultaneously 
notified of the lending sources, which have received the "trial" version, and those lending 
sources become prospects for our strategic partner to sell one or more copies of its 
software to. Our strategic partner receives the lending source's name, contact name, 
phone number, email address, etc. automatically without CommercialFunding.com 
having to take the time and assign someone on staff to transfer that data to our strategic 
partner. CommercialFunding.com then opens a file on its server to track information on 
this lending source and on all lending sources who have received leads and have 
subsequently downloaded the '^al" version of the software. 

In addition to being able to obtain the Financial Information file, if lending sources 
choose, they may obtain additional historical records such as appraisak on buildings and 
equipment, environmental and engineering reports, subject company data, additional 
photographs, comparable market data (for real estate), management contracts and other 
due diUgence documentation. All of this due diligence information is contained within the 
Complete Project Data file. Lending sources effectuate accessibility once the appropriate 
security hurdles are cleared. These docimients are formatted as a single encrypted, 
compressed file, which requires a password to open. An index notes which documents are 
formatted as PDF files and which ones as third party software files. The PDF files do not 
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pennit modification by lending sources, but the third party financial files are designed to 
permit modification. 

Lending sources have the option of downloading the complete financial files and other 
documents. Once the lending sources have some or all of this information they conduct 
their due diligence and decide if they want to submit an RFQ. Their responses are 
transmitted back to CommercialFunding.com and filed under the project and under the 
lending sources* files. 

The Summary Project Data file that lending sources receive when responding to the 
initial CommercialFimding.com email contains a cover letter thanking them for their 
interest in financing the project and explaining to them the procedure and timelines for 
submitting tiieir RFQ. Compliance within the time schedule is critical. All lending 
sources that respond with a preliminary quote within the timeline established have their 
responses posted to a file for comparison to other lending sources* responses. Lending 
sources that quote after the response date are posted to the same file but to a section 
noting their response was received after the bid submission date. The GCS and 
management may easily retrieve titiese files. 

The GCS responsible for the transaction communicates with the client in person, on-line 
or by telephone to discuss the various lending sources' responses. Statistical information 
is also made available to the client in the form of a CommericalFimding.com report 
noting the number of emails sent, lending sources' response timeline, whether the 
responses were in compliance with the terms sought by the client according to the various 
components of their quotes. For example, were 100% of the responses at or less than the 
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interest rate sought by the client? What percentage of the loan amounts offered by the 
lending sources were less than, equal to or greater than the amount sought by the client? 
The statistical data is part of the report issued by CoinmercialFunding.com to the client 
The report also contains CommercialFundingxom's suggestions noting which lending 
sources to invite to the interactive on-line, real-time Final Quote Event (FQE). 

Once the lending sources have been selected to participate in the FQE, they are notified 
as to the date and time and the procedure for participating. (All business days are based 
upon the US business calendar and times are Eastern Standard Time, EST.) The lending 
sources that are not selected are notified and an appropriate reason is given. A form letter 
response allowing for customization is generated by the GCS and is mailed and^or 
emailed to the lending sources. A record of the correspondence is posted to the lending 
source's files and to the project correspondence file. 

Once the date and time of the FQE has been set for the wirming lending sources, an 
interim notice is emailed remindmg them of final date and time. The GCS is prompted by 
an automatic reminder from his/her networked calendar to verify that the winning lending 
sources were notified of the FQE, and to answer any questions they might have before the 
event. 

If lending sources have not previously dovmloaded the Complete Project Data files, or 
additional historical records pertaining to a project, they can do so between acceptance of 
their RFQ the and the FQE date. The time between the two events will probably not 
exceed seven biisiness days (weekends excluded) so depending upon a lending sources* 
workload that time may be insufficient for them to complete their due diligence. 
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However, this model rewards lending sources that perform with greater efficiencies and 
penalizes those who cannot improve their response times. 

The FQE is conducted via die Internet on the CommercialFunding.com web site. 
Participants include the RFQ winning lenders, the client and invited guests, if any. 
Access by participants to tiie Project is permitted once his/her name, company name and 
email address and project number are entered. At a predetermined time, the FQE begins. 

During the FQE, each lending source sees, on their screen's upper portion, the 
components of their RFQ and on the lower portion the "best" components of the loan 
quote taken from other RFQ's. This split screen permits a lending source to see how their 
RFQ fares in comparison to each component making up the loan quote. A correspondence 
or "chat" section faciUtates communication between individual lending sources and 
CommercialFunding.com, in a secure, private way that other lending sources and invited 
guests can not see. The option to permit the cUent to "see" what CommercialFunding.com 
"sees" on its screens is desirable in the case where a client wants to watch the bid event 
from a remote location. A voice link with each lending source may also be used. At 
CommercialFunding.com's office, each lending source's activity is viewable on one or 
more monitors in the conference room. 

While ConmiefcialFunding.com conducts the FQE, the client views the activity and 
interacts with the GCS. After a predetermmed time has elapsed the client makes his final 
selection, tiie lending source wth the "besf' quote is selected and the session is closed. 
The lending sources not selected are immediately notified by letter and/or e-mail 
describing the 'Svinning" bid terms. They are thanked for their participation and told that 
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they will be notified of the next event The winning lending source is emailed a 
CommercialFunding.com Award & Commitment Letter, which contains the terms 
committing the lending source to book or block deal fimds for a date certain closing. 
Upon execution and return of the Award & Conmiitment Letter a copy is filed in the files 
for the client, project and lending soxirce files. 

The winning lending source is notified when the third party reports will be available to 
him/her for completion of his/her due diligence. Since those reports were started shortly 
after the Exclusive Engagement Agreement was executed, their completion should 
coincide with the FQE. When available, those reports are posted on-line and the lending 
source is notified of their availability. Legal documents are prepared by the lending 
source and sent to the client CommercialFunding.com uses standard legal documents that 
may be utilized with or instead of lending source's legal documents. 
CommercialFunding.com's management is working to implement standardized 
documentation, which will speed the finance process. 

The Client, ConmiercialFunding.com and the lender complete the documentation as 
agreed between all parties. The loan is fimded, and CommercialFunding.com is 
compensated. 

The process of the subject invention is shown generally in the flow-chart diagrams of 
Figures 2 and 3. In addition, the subject application includes materials fi^om the 
CommercialFxmding.com web site as appendixes. 
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COMiyiIKClALFTJNDING.COM, INC CS50EilJ2I\rIiiI^^ 



(Request For Quote [RFQ] Section located under Current Projects/Project 
Stmmumes/Busawss Loan Prcyect Swrtmaries, or Equipment Leasing Project Summaries, 
or Ctmmercial Real Estate Pnyect Summaries.) 



Once you have detemixtied diat Project Summaxr number 


CFCRE 1299001 


descnbing 


A Fan Nig^ Seep i^partmezit Coxoocu^^ 


meets your 



lending parameters, complete the RFQ and submit it Your response vnH be 
presented to our dient. A CotmnerctalFunding.com Global Capital Spedalisl^ 
is availaUe to answer your questions and to ke^ you apprised of the status of 
your RFQ. Contact your Global Cental Spectalistsm directly by email or 
tdephone. 



Project Number: 
Project Name: 



CFCRE 1299001 



A FuH Ni^bts Sleep Apartment Community 



Is this your initial RFQ response or a resubmission? Tnirial Q Resubmission Q 



RFQ Due Date 



Monday 



January 



03 



2000 



u4I/ KFQ must be r^ved by midmght cftbe Due DatSy PhUadelpUoy Penns^^lvama time. 
RFQ Response Date: Day Month Date Year 



Lender Name: 



Can the lender name appear automatically? 



Contact Name: 



Can the contact name appear automatically? 



Is diis yout phone numbei? Yes Q No Q 



123 


City Code 


45 


Phone # 



Is tibis yout email? | sis@commCTcialfimding.com | YeQ nO 



Loan Amount (enter as ^vdiole number): 
Interest Rale (enter as xx,xx): 
Amortization Period (enter in months): 
Term (enter in months): 
Debt Service Coverage Ratio (enter as x.xx): 



4,800,000 (m US Dollars) 



7.25 



ISO 



84 



1.25 



Par Loan: Yes Q No If RFQ is not at Par, enter Lender's Fee 



Lender^s Fee (enter as x.xs:); 



1.00 



^agdPero emTt^-:^ until majimty. 



Is Aere^ ri i cpaymeat Pci K d ly if loan is repaid before matiicdy? 
Yes. O No O 



If y es, s e lec t a Vitydymtnl Pcnalti Fu tmatr 



Yiehita Matmily commtaits "" 

lidan DeJ^asance commenfts 

Lock-out Period termria^ months and comments 



.Choose. Qui?, 
Ytftld tn Maturity 

Locic^oul Pcilud 
E5cS Fee 
Other 



ConniffistEtsi . 



Note: If there is a calculation utilized by you to determine Prepayment Penalty 
amount, please either copy it to the Comments Box noted above or, email it to: 
prcpayment@commercialfundtng;com. In the subject line reference the 
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Your response to this RFQ is a non-binding expression of interest that 
indicates likely commercial fonding loan terms subject to complete due 
diligence and execution of mutuafly acceptable 1^ documentation. Recognize 
that if your RFQ is accepted, you wfll be invited to participate the Final Quote 
Event 

Please make sure that you have completed the entire form. Once you have 
submitted your response to die RFQ, it can not be retrieved for editing. 



aearForm 



Submit 



[NOTE to Webmaster: If a user does not fill out the fields, completely, and 
selects the Submit button, the foUowtng notice should pop up]: 

Wait! Some of the fields were incon^lete or empty. Please review 
the RFQ and con^Iete the fields noted by an *, then press die 

Submit button again. 



piC ID 



m 
□ 



► 


BORROWER 








i 

r 




COMMERCIALFUNDBVG.COM 






4 

r 






COMMERCIAL 
LENDERS 





m 



Borrower contacts 
CoimnerciaIFunding.com 
("CF.com") or is contact by 
CF.com 



Borrower and CF.com 
analyze Borrower's 
commercial Funding needs. 



Borrower and CF.com 
execute Exclusive 
Engagement Agreement and 
Borrower tenders US $3^00 
Engagement Fee. 



CF.com obtains Borrower's 
financial records from 
Borrower and Prepares 
Project Data Sununary and 
Detailed Project 
Memorandum, 



1 


f 


CF.com orders third party 
reports on behalf of 
Borrower. 




f 


CF.com searches its database 
of funding sources to be 
contacted. 


1 


f 



CF.com contacts funding 
sources via email and invites 
each one to preview Project 
Data Sununaiy and submit a 
Request for Quote (RFQ) on 
its web site. 



CF.com compiles data from 
RFQ's received from funding 
sources and prepares a report 
for Borrower. 



CF.com informs funding 
sources of RFQ results and 
invites select ones to Final 
Quote Event (FQE). 



CF.com conducts FQE on 
behalf of Borrower and assists 
Borrower in selecting FQE 
winning funding source. 



Winning ftmding source and 
Borrower execute Award & 
Commitment Letter noting 
terms of agreed upon 
financing. 



I 



CF.com assist Borrower in 
concluding legal documentation 
phase of commercial funding 
transaction. 



Borrower and funding source 
agree on all deal points and 
commercial loan is funded. 



CF.com is paid out of loan 
proceeds. 
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AhoHtus Advaniasc Jbrtncr? Ciincnt Projca^r Seeking Fanding Pro\ i ding FnndinR Car eery 
Home FAO Ar«y«iserfdim<«omfTOallmHBit£^ | Borrower resource center J| ^ 



Equipment Leasing 

The decision to lease vexse buy equqpment is one that businesses nnist constantly 
analyze ptcdioued upon circutrntanccir umic^ to their cutrcnt and projected plans. 
Wbedier the business entity is newly otgani^eU and needs to take advantage of a 
vcnturc-kasc s l m ctar c; orits gn ciiici p m>f widi M/li d'financial'rantHm-expcncnced 
nKtmgemenc ceam chat is intece^ed in maximizing tetum on assets, the lease 
buy qimstioa mcnts focused coosiderxtion. 

Putting die ConnncrdalFunding.com Unkpie Cconpetithre Advanta^^esm to wodc 
foryou^ win not onl]rincicase yoor proi c ct^ t ttndines s of success, but also improve 
the &ianc4ng tctms. Oar Global O^ital SpeciaKst arc cj^pect at souidng^ 
n<^tiating and do^ng compka tranftartions on behalf of our clients. Putc»ir 
methods to the.test and. you.willagtec- tfaatXTommerrta IFundiing.cQm sav^ you time, 
and money. 

Provide us with the (ollowing basic mfoimaticm abo«^ 

equipment lease 6mding opportunity and we will contact ycHi to discuss the 

.specifics of the^tfoject 



Contact Name 
Tide 

CoontryCode 
City Code 

Direct Phone Number 
(jell F*hc>ne Number 
E-mail 

http;//roland/cfiind/equipmcm.asp 



r 




12713/99 



CommFuod 



Con^>any Name 


1 , 


Business Type: 


{Select a Business Type ^ 


Addtcss 


1 






Smte/Ffovience: 


{Select State/Provience ^ 


Postal Ccwfc 


1 


Countrjr 


1. .. 


CounuyCode 


1 


(ftatfrnOfamai CWq^ Orffi) 


City Code 


1. . .. 






Gmnstai Phone Niumbcf 


A ^\ 1 ' 1 


GtroctaJ Fax Number 




WebSite 


I.. 


Ulbimie Loi^tion of Equ^ment 




Address 








State/Pfovicnce: 


{Selecl Stale/Provience ^ 


Postal Code 


1 . . . 


Country 


1 . ... . . ._ : 


C«>untty Code 






1 


Cic^Code 






J^ocabon Phone Number 


Location Contact 


I _ • 


jDuu^tncni to E>c i^,c«iscci> 




Ktjuipment Cose 


1 


Stacking coxnmerctal ei|uipment 




koM: funding 




tn the amount o£ 


^ • 


Is the equipment new oi used? 





http7/roIand/c6ind/equtpn»m.a3p 



ConffliFitnd 



Enter a S€ff9f nsernami and passm^ dmt you ml/nmmher. 
These willp mmlyam acessjati r pry'ecf Jik, 

Usemome: j > - - 



Whatpctcentageof die equipment lease ^015% 
fundmg request is fot soft costs, such as: r 16-25% 

(Installation, tnumng, service contzact, software, taxes, ^ 26-35% 

• over 35% 

Lease Type: r FMV 

r Si Buyout 



Are ypu activety seeking cooa mefcta l funding? Yes^ No*" 
Are vou gaActin^ prelimmaty infiotmation? Yes No ^ 



hnp://ro)and/c&md/equipmeal.asp 
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AboiUus ^dv^m^^ Partners Current Fn>^xt$ Sccktant Funding f>rovidiQg Funding Ciwcot 
Home FAO ArcymsictkmfittKKunKrmifvtMngt: jBoirower resource center 

Coinmef cial Real Estate Financing ... 

Acquinog property or tefinancmg cxistmg real e$me debt ate complex 
processes. SIdBed negpthtaans hj talented .tndmduals are necessary to 
accomplish your cooipan/s commexdal fundxng goals* 



Putting CommercialFunding.com's Unique Competicive Advantage m to work for 
you wiU not oniy increase your pro|ect*s ttrneliness of success, but also in^rove the 
fitoancipg tcnns> Our Global Capital Spcc^list axe expert at souxcmg; nc^otiattng 

^^^^^"^^ and dosing complex tcuisactsofis on behalf of our clients. Put our 
^^jmiOKi methods to the test and you wtU agree diat CommerdafiFundingxom 
. >A » >ttj t» fi » a saves you time and mrmcy* 

Provide us with the foQowtng basic snConnacion about you and your vs * t-^* 

commercial funding c^ypoftunily and we will contact you to discuss the / 
specifics of the project ^.^^^f^^ 



Contact Name 
Tide 

Country Code 
{fiitemanoaai Dt<^ing Only) 
City Code 

Direct Phone Number 



Ccfl Phone Number (J ) | \J[ 



i 

http7/roland/dund/commrcal.asp 12/13/99 



ConsnFund 



Pagc2of3 



Cotnpsoiy Name 
Busmtrss Type: 
Addccss 

Statc/PTOvicocc: 

Postal Code 

Country 

Country Code 
(/ntmyrtUiowU Difilmg Only) 
Qty Code 

ifntem€^otKd Diaiing Only) 

General Phone Number 
General Fax Number 
WebSite 

Pfxiperty location 

Address 

Address 

State/Provtcncc: 
Postal Code 
Country 

Country Code 
{JfttmaHomd OfaSmg Only) 
City Code 

{fnUmawmal Dialing Only) 
Property Phone Number 

Sice Manager 

Property Type: 

Property Value: 

Seeking commercial tealestsue 
funding 

m the amcHmt <>C 
1.oan Purpose: 

iittp://rotami/cfiind/conunrca].asp 



I 

[Setect a Business Type ^ 

i ~ 

ISeloGt Stafte/Provience ^ 
I .^^^ 

r~ 




I 

|Se)eci Stalo/Provteace ^ 

I '~ 



(r^)r"-r 
I — ~ — 



jMultlfamtfy 



r 



|Pr^>etty scqusilion - long tenn. fixed rate ]g 



12/13/99 
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^nUr a smtt tismutme and password that yoit willrwnmben 
These wHi pm mt ymt fo amsy&w rpryeafik, 

Usentame: 1 . . - 

Password: I ... 



Ciutent &st aior%;age balance 
Additxoaal lien balance [ . 

Ate you actively seeking comroerctal funding ^ Yes ^ No 
Are you g^tbermg ptcbinmafy mfennanon? ^ Yes ^ No 




ManuityDate 

ManixityDate L . 



htq^y/roland/cfiiiMycoinini^ 



12/13/99 



APPENDIX C 





CoininercialFiidiiig.coE.. 



Seddng Funding Providing Ftaiding Careers 
jCommercial Real Estate ^ 



Alxnitus Advantage Partners Corrent Projects 
Home FAQ Are you seeking conimcrdal ftuidioR^ 

Select Bank Financing-. 

Obtaing a>amietckl bank fina^ 
ctedk - niakes a demandkig daim on yo^ 

business profitably. Assembling documents, complying with lenders 
requests for infonnation and selecting tlic 
time which can distract your focus. 

Putting CQmmercialFunding.com's Unique Competitive Advantage sm to work for 
you will not only increase yourproject^s timeliness of success, but also imptove die 
financing tenns. Our Gfobal Capital Specidist are expert at sourcm^ n^batong 

and closing con^^kx transactions on behalf of our diente. Put our 
^^^^^ nieAods to die test and you win agree that CcHmnerdalFunding.^ 

jf=<^;i2r^ .? saves you time and money. 



PiDvide us with the following basic information about you 
and yc«ir commen:ial fbodiiig oppCMrtunit^ 
discuss the ^edfes of the project 



Contact Info rm ation 

Contact Name \ 

Tide r 

Country Code [ 

ifntentatUmaiDUdingOniy) 

City Code f 
ifntema^omd DiaSng Only) 

Direct Phone Number 
Cefl Phone Number 



E-mail 




Comp^^y Tnformation 

CotnpanyName | ~, 

Business Type: jSetect a Business Type ^ 



Address 
Addtess 



WebSite 



State/Ptovience: jSalect Slate/Pravlence 

PostalCode L - 

Country 

Coimtty Code f 
(/ntemationai I^aiiTtg Only) 

City Code r 
(fittematUmal LHcding Only) 
Genetal Phone Number 

General Fax Number 




r 



Select Bap lr P*«aticing Tnfofmatton 

Scefctng Select Bank Rnandng 
in the amount o£ 
Loan Purpose: 



Current Senior loan balance 
Junior loan balance 
Additictfial Junior loan balance 

Are you actively sealing conmiercml funding? ^Yes ^ 
Are you ga&ermg preliminary information? ^ Yes ^ N 

Enter a siffdnsernam and password that jm 
Thttx^ wiUper mt to acess ycu rpr^Jik 

Usemame: [ 
Password: I - 



Maturity Date 
Maturity Date 
Maturity Date 



This Page is Inserted by IFW Indexing and Scanning 
Operations and is not part of the Official Record 

BEST AVAILABLE IMAGES 

Defective images within this document are accurate representations of the original 
documents submitted by the apphcant. 

Defects in the images include but are not limited to the items checked: 

, AC K BORDERS 
5^MA.GMi: CUT OFF AT TOP, BOTTOM. OR SfDES 
H' i- \[}KU \. FX I OR l>RAWrN(.> 

□ BLURRED OR ILLEGIBLE TEX 1 OR DRAWIISC 

□ SKEWED/SLANTED IMAGES 

V^OLOR OR BLACK AND WHITE PHOTOGRAPHS 

□ GRAY SCALE DOCUMENTS 

□ LINES OR MARKS ON ORIGINAL DOCUMENT 

ta^FERENCE(S) OR EXHIBIT(S) SUBMITTED ARE POOR QUALITY 

□ OTHER: ~ 

IMAGES ARE BEST AVAILABLE COPY, 
As rescanning these documents will not correct the image 
problems checked, please do not report these problems to 
the IFW Image Problem Mailbox. 



